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Electric stabilizers with
next-generation Vector Fins™
showing at Metstrade 2021

Use the opportunity fo book
a meefing with us

Come see us at stand 01.621 at Metstrade and explore our new products
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* Patent pending. Contact Sleipner for more defails




=Stabilisers
smatler;the better

The stabliser sepment continues to exhibit steady prowth as
manufacturers compete for greater share in the small boat market
WORDS: TONY ESPOSITD

ew innovation in vessel stabifisation

Focuses on leveraging scalability.

Ehrinking product size brings the

into smaller boats that can most
benefit, while allowing builders of Larger
yachts to wtilise multiple stahilisers to better
match ambient sea conditions.
Pennsylvania-hased Seakeeper is marking
the retumn of ‘Tive” boat shows this year with a
reintrodoction of its Seakeeper 1 produoct for boats
From 23ft-joift. The Seakeeper 1 was originally
introduced at The Miami International Boat Show
in 2020, bess than a month befiore the Covid-1g
pandemic arrived in North America and essentially
shut dimam the boating industry. Mow, it's being
relaunched to a receptive market.
The company enjoys around 0% of the

stabilisation market in boats from 56-
Fskt, says growth and strategy director
Will Cimina. “We've really invested in
inventory, not only on the inished goods
side, but on the raw material side, 1o make
sure that we have that capacity to absorh
hicoups in the supply chain as they come and

Smartgym's 5620 tagets
boats from 4555k

mainizin consisient supply Lo our pariners,” he says. Soabmeper is marking:

“Becanse the industry is constrained from a capacity thea remsmi of ‘lve’ boat.

standpoint, we should see a longer rumway of growth shows this year with

becanse of this." theas refnbroduction af its
With the bulk of its fine targeted at boats of Soakmepar 1

7sft and bess, Seakeeper reportedly enjoys around
40% international sales. "We continue to have
strong builder interest, but what's most impartant
for driving amy of our produocts into the market is
end-user imterest,” said marketing manager Kelsey
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Smaller stabilisars for smaller baats bring the
technelogy tothe core of the market

Barrett. 1 think you could make the argument that
you need stabilisxtion more on a 23ft boat than any
other. | mean, that's where you feel the most mlling
hbecanse you have the smallest platiorm.”

GOOD THINGS N SMALL PACKAGES

“The trend is moving into smaller boats in the U5,”
says Carlo Gazers, sales manager for Smartgyro.

It latest product, the SGzo, targets boats in the 456t
s5ft class.

“Stabilisation on smaller centre consoles is a new
phenomenon in the EL, but not in the U5, he says.
“The ELJ market demand starts at g5ft np to wooft,
where stabilisation is wsnally for the megayacht and
super tenders.”

Smartgyro is targeting growth in the US and
Agstralian markets, where Gazero sees demand
heing pushed by boathailders, rather than pulled
by consumers. *Char competitors have focused on
medium and large boats, 5o they are looking for
another occasional market and the onby market
occasion [for them] is on the small boat.”™

But the advent of smaller stabilisers isnt
restricted o ase in small boats. Peter Grenfell,
general manager with Ft Landerdale-based Quantom
Group, says that smaller stabilisers also have a place
in the large yacht sector, where an emerging trend
is the use of multiple stabilisation systems - fins
forward, for stabilisation underway, and rotors aft,
for its trademarked Fern Speed operation at low
speed or anchor.

Fully Bo% of its business is recreational, says
Grenfell, who notes that (Quantom’s business fell
Iy 70% by the thind quarter of 2oz0. “This year, it
bounced back with a vengeance, where we're np on
our fve-year rolling average by about 10 o 15%. 50
ey we've got to focus on fulhlling that demand

And therein lies the rub for Grenbell "We've got
three arcas where we face headwinds: lead time,
reliability of information, and price escalation. Our
electric motors generally were off the shelf then,
now they're 18 weeks. The hydraulic pumps, usually
for to six weeks out, are now 12 weeks. Hydraolic
manifolds have been on onder for six months and
they cannot tell us when they'll be delivered_

“We had to redesign some of cur pumps owt
becauss we just can’t get them,” Grenfell explains.
“We tried with limited success to encourage the
vendors to keep stock on the shehves. In the past,
that was not a problem, bt now oor vendors can’t

AMPFLIFY THE MOMENT

Ihincwecom

FUSION® APOLLO™ AMPLIFIERS

get the material.™
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